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Auto Lease Intender Data Now Available 
Relevate Auto possesses the largest and most accurate data in the automotive marketing industry. 
With information on over 200 million consumers, 180 million VINS, 170 million email addresses,
demographics, and online consumer IDs, the depth and quality of our auto data is unmatchable. In 
a continuous effort to enhance our auto solutions, we are now able to identify consumers with a 
high probability of having had a leased vehicle or who are currently driving a leased vehicle.

Key Data Sources Include

  Point of Sale and 
Service Data

  Automobile Warranty 
Data Sources

  Aft ermarket Repair and 
Retail Faciliti es 

  Insurance Transacti onal 
Data

  Self-Reported Data 
Obtained From Nati onal 
Online Surveys and 
Telephone Surveys

  Service Transacti on 
Records

  Aft er Service Work 
Surveys

MARKETING LEASE DATA

To take your customer acquisition to the next level, 
email sales@relevateauto.com or call (800) 523-7346.

In today’s market, it is estimated that 28% of households have at least 
one leased automobile in their garage. Having the ability to target a 
household before their lease expires provides a powerful opportunity.

Our auto database contains data on over 2,500,000 households indicating a high 
probability of having a leased vehicle. We acquire auto lease information at the 
household level. The data is then run through our Relevate Auto database to 
determine which vehicle is the most likely to have a lease. 

Data can be used to target households with a high probability of having had a 
lease or having a current lease scheduled to expire in the near future, generally 
within the next 90 days. The data can further be segmented by vehicle ownership 
information, demographics and contact data. 

Our auto intender data is self-reported at the household level and not credit based, 
which means it can be used in all of your marketing campaigns versus only pre-
approved offers.  As a best practice with any self-reported data source, we do not 
recommend using the data for telemarketing or exact expiration date messaging 
but to use the data as an indicator for being a high potential for a lease purchase.

Lease Penetration
30%

28%

35%

30%

25%

20%

15%

10%



www.RelevateAuto.com | (800) 523-7346 | sales@relevateauto.com

MARKETING LEASE DATA

As with any self-reported  data soluti on, our data is not 100% accurate. In general, our auto data tends to have an 
85-95% accuracy rate, and the lease data being self-reported survey data matched at a household level is esti mat-
ed at 70– 80% accuracy.

Leasing Plays a Major Role in 2016 Record New Car Sales

Leasing Entices Younger Buyers to Enter New Car Market


